
Chamberlyns and the Bright Futures SITR Fund (BFF)
Supporting ambitious charities and other social enterprises who are working to improve the lives of 
children, young people and other vulnerable groups across the UK

THE CHALLENGE
One challenge which 
Chamberlyns faced was having 
to create a report from scratch 
which would be compliant, 
acceptable to their PI insurers 
and as understandable and 
engaging as possible for their 
clients. This proved to be time 
consuming, however, Michael 
believes that the report will be 
a useful foundation, making 
future reports easier and 
quicker to construct.

THE OPPORTUNITY
 “As part of our financial planning philosophy, we believe that 
our clients’ values, as well as their goals, priorities etc., should be 
central to the planning process.” Chamberlyns saw the opportunity 
to introduce social impact investment (SII) to their clients as a 
natural extension of their desire to help their clients live their 
lives and deploy their capital in accordance with their values. 
They found out about the Bright Futures SITR Fund (BFF) via 
Worthstone’s product portal. 

The BFF is the UK’s first nationwide Social Investment Tax Relief 
(SITR) Fund. The target financial return of the Fund, before any 
tax benefit, is 4% pa gross. The BFF has a remit to invest across 
the UK, thus Chamberlyns recognised the potential appeal to an 
investor base without a local bias.

THE APPROACH
1. Chamberlyns first identified clients which they believed were ‘socially-minded’ and who would be 

happy to deploy some of their capital into SII. 

2. From this start, a handful of clients decided, for a combination of reasons, this wasn’t for them 
although Michael believes a future opportunity will come along where they will look to invest. 

3. Two, however, did invest: one was motivated by the social aspect of the fund while the other found 
the SITR a material driver to invest. A third client is currently considering an investment.

4. Currently, generally only those who are very wealthy can sensibly and comfortably incorporate [SII] 
into their financial planning” but Michael hopes that as more opportunities arise, Social Investment will 
become more mainstream.

THE RESULTS
1. Two of their clients invested in the BFF

2. These initial discussions laid the ground 
for future conversations for all those clients 
who were keen to hear about SII

3. Chamberlyns now has a framework in place 
for continuing discussions of this kind

4. Michael feels he has progressed in terms 
of his own learning and development as a 
financial planner.

KEY RESULT: 
Chamberlyns found the experience of discussing 
investment in the BFF both enjoyable 
and rewarding – as Michael 
outlines, there was a “further 
deepening of relationships 
with clients who even where 
they ultimately chose not to 
invest, really valued the time 
and effort we expended on 
helping them to understand 
and consider the opportunity”

THE PROCESS
• The nature of SII is quite different to that of 

more traditional financial investments, such that 
inevitably, the discussions with and information 
provided to clients must also be somewhat 
different. “…we found the research and due 
diligence document provided by Worthstone to 
be invaluable, as this formed a central part of both 
our conversations and our reporting.” 

• Peer learning has been a key aspect as 
Michael outlines “To date I’ve made good 
new connections with some excellent financial 
planners, who see the world the same way as I 
do and with whom I look forward to continuing to 
learn and share ideas.”

• Michael also commented that “Worthstone’s 
Adviser Competency Training programme looks to 
be a welcome development” with the hope that it 
can help bridge the gap between education and 
delivery.


